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Important notices and disclaimer

Disclaimer

The information in this presentation or on which this presentation is based has been obtained from sources that LIT believes to be reliable and accurate. However, none of LIT, LIT’s directors, officers, employees, its
shareholders or any of their respective advisors, or any other person has independently verified the information in this presentation and no representation or warranty, express or implied, is made as to the fairness,
accuracy, completeness or correctness of the information and opinions contained in this presentation and no reliance should be placed on such information or opinions.

To the maximum extent permitted by law, LIT, its subsidiaries and their respective directors, officers, employees and agents disclaim all liability and responsibility for any direct or indirect loss or damage which may
be suffered by any recipient through use of or reliance on anything contained in or omitted from this presentation. No recommendation is made as to how investors should make an investment decision. Investors
must rely on their own examination of LIT, including the merits and risks involved. Investors and potential investors should consult with their own professional advisors in connection with any investment decision in
relation to LIT securities.

Forward looking statements

The information in this presentation is for general information only. To the extent that certain statements contained in this presentation may constitute “forward-looking statements” or statements about “future
matters”, the information reflects LIT’s intent, belief or expectations at the date of this presentation. Subject to any continuing obligations under applicable law or any relevant listing rules of the Australian
Securities Exchange, LIT disclaims any obligation or undertaking to provide you with access to any additional information or to update this presentation or to correct any inaccuracies in, or omissions from this

” nou

presentation which may become apparent. Forward looking statements are generally identifiable by the terminology used, such as “may”, “will”, “could”, “should”, “would”, “anticipate", “believe", “intend”,
“expect”, “plan”, “estimate”, “budget", “outlook" or other similar wording. By its very nature, such forward-looking information requires LIT to make assumptions that may not materialise or that may not be
accurate.

Any forward-looking statements, including projections as to pipeline business, guidance on future revenues, earnings and estimates, are provided as a general guide only and should not be relied upon as an
indication or guarantee of future performance. Forward-looking statements involve known and unknown risks, uncertainties and other factors that may cause LIT’s actual results, performance or achievements to

differ materially from any future results, performance or achievements expressed or implied by these forward-looking statements.

Investment risk

This presentation is not intended to be relied upon as advice to investors or potential investors, and does not contain all information relevant or necessary for an investment decision.

Any investment in LIT securities is subject to investment and other known and unknown risks, some of which are beyond the control of LIT. Any forward-looking statements, opinions and estimates in this
presentation are based on assumptions and contingencies which are subject to change without notice, as are statements about market and industry trends, which are based on interpretations of current market
conditions. For example, the factors that are likely to affect the results of LIT include, but are not limited to, general economic conditions in Australia, exchange rates, competition in the markets in which LIT
operates or may operate and the inherent regulatory risks in the businesses of LIT. Neither LIT, nor any other person, gives any representation, assurance or guarantee that the occurrence of the events expressed
or implied in any forward-looking statements in this presentation will actually occur. In addition, please note that past performance is no guarantee or indication of future performance.

This presentation presents financial information on both a statutory basis, prepared in accordance with Australian accounting standards which comply with International Financial Reporting Standards (IFRS) as well
as information provided on a non-IFRS basis. This presentation is not a recommendation or advice in relation to LIT or any product or service offered by LIT’s subsidiaries.

It should be read in conjunction with LIT’s other periodic and continuous disclosure announcements filed with the Australian Securities Exchange, and in particular the Full Year Results for the Full Year to 30 June
2018. These are also available at http://www.lcmfinance.com.

Jurisdiction

This presentation does not constitute an offer to issue or sell, or solicitation of an offer to buy, any securities or other financial products in any jurisdiction. The distribution of this presentation outside Australia may
be restricted by law. Any recipient of this presentation outside Australia must seek advice on and observe any such restrictions. This presentation may not be reproduced or published, in whole or in part, for any
purpose without the prior written permission of LIT.

Your attention is drawn to the securities restrictions set out at the end of this presentation.

LCM ,
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Experienced team with extensive tfrack record

Patrick Moloney
Executive Director
Chief Executive Officer

= Appointed to the board in
2003. CEO from 2013

= 23 years experience in
commercial litigation and 15
years in litigation funding

= Founder of Moloney Lawyers

= 9 years fund management
experience as Chairman of
101 Capital Pty Limited

LCM
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Nick Rowles-Davies
Executive Director
Executive Vice Chairman

= Founder and CEO of
Chancery Capital

= Founder of Vannin Capital

= Formerly led Burford Capital
globally outside of the
Americas as Managing
Director

= A pioneerin the litigation
funding industry

= Former Director of the
Association of Litigation
Funders of England & Wales

Stephen Conrad
Executive Director
Chief Financial Officer

= 25 years Investment Banking
experience, specialising in risk
management, governance
and capital optimisation

= Independent advisor and
director for clients across
asset management (J.P.
Morgan Asset Management
Alternatives), litigation
funding (Litigation Capital
Management), infrastructure
and securitisation



Snapshot

Background

LCM
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Founded in 1998

20 year track record

One of the first proponents of the
litigation financing industry, which
was orginated in Australia

Pioneer in the industry with some of
the most experienced
practitioners globally

Revenue Model

Conservative accounting policy
with no fair value

Financing and management of
successful litigation projects

Risk management process refined
through market cycles

Average project completion time
currently 27 months4

'FY12-HY19

2Qver the last 7.5 years (FY12 to HY19)

30ver the last 7.5 years (FY12 to HY19, including losses). HY ending 31 December
*Average project completion over the last 7.5 years (FY12 to HY19)

SCurrent portfolio as at 26 February 2019

Ofﬂces & Operations
Head office Sydney

= Ofther offices in Melbourne,
Brisbane, Singapore and London

= Recently added UK team
= 16 member team, including UK

= Disciplined expansion into new
markets

Current Portfolio & Pipeline

17 litigation projects unconditionally
funded (additional 7 conditionally
signed)?®

Balance of investment to be made in
current portfolio of AS70m (conditionall
& unconditional)

64 pipeline projects with estimated
investment of AS409m¢

Well diversified by litigation type and
geography

Disciplined project selection

Investment Track Record

86% of litigation projects are
profitable!

approximately 97% of funded
Litigation Projects achieve a
settlement?

Cumulative ROIC 117%3
Portfolio IRR of 78%3
Covering 201 cases’

Attractive Market

Uncorrelated returns
Countercyclical business
Market demand is expanding
rapidly

Acceptance of funding
products by large Corporates

Investor support into listed peers
despite share market instability

¢ This pipeline represents a set of qualified opportunities at various stages of due diligence as at 26 February 2019 & includes the pipeline of the UK team

’Since the inception of LCM in 1998



Investment highlights

Established & Experienced

= Demonstrated track record - Portfolio IRR of 78%!

Strong Return on Capital

= Cumulative ROIC 117%!

Diversified Pipeline and Disciplined Project Selection
»  Estimated A$409m capital commitment?

Profitable and Cash Generative

=  Adjusted A$2.7m PBT3 and net cash of A$52.6m3

Clear Growth Trajectory including EMEA Expansion

= EMEA Team led by Nick Rowles-Davies, based in London

I c h‘ 1)  Overthe last 7.5 years (FY12 to HY19, including losses). HY ending 31 December

2)  This pipeline represents a set of qualified opportunities at various stages of due diligence as at 26 February 2019 & includes the pipeline of the UK team
EXPERIENCE COUNTS 3)  HYended 31 December 2018






Half year results highlights ($A)

Adjusted Revenue

S11.7m

H1 2019 H1 2018 Change %
Statutory Revenue $18.50m $6.59m 181%
Adjusted Profit

Adjusted Revenue $11.71Tm $0.10m 11498% before fax
Gross Profit $5.67m $0.03m 18521% $2 ° 7 m
Adjusted PBT' $2.72m ($1.62m) 268%

Cumulative ROIC?
Adjusted diluted EPS 4.2 cenfs (2.88) cents 246% 1 1 77
Statutory profit before tax® $1.05m ($1.73m) 160% o
Net Cash $52.60m $0.42m 12407%

Portfolio IRR?

Interim dividend per share 0.506 cents - N.B.

787%

employee entitlements, non-recurring consultancy fees and income tax expense has been excluded per Note 3 below
2Qver the last 7.5 years (FY12 to HY19, including losses). HY ending 31 December.

]Income tax expense has been excluded as it wholly comprises movements in deferred taxes

Note: Accounts prepared on historical cost basis, LCM does not adopt fair value accounting

I CB1 ' Adjusted for foreign exchange loss, IPO expenses, share based payments expense, non-recurring legal fees on litigation, provision for

EXPERIENCE COUNTS



Financial Summary ($A)

Cash generation
($ in millions)
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Organic Cash Generation ($A)

$11.0 million of cash organically generated by the completion of Litigation Projects in H1 2019. LCM has a strong
capital position to expand its portfolio of investment opportunities and invest in the growth of the business

11
1 3.8 0.03 .
Cash balance Interest Cash
at beginning received generated
of the period from Litigation
Investments

LCM

'Half-year ending 31 December 2018

H1 2019 Cash Flow Waterfall

(AS in millions)

46.9

12.9

Equity raise Capital Operating
deployed in expenses
Litigation
Investments

2.8

Costs of equity
raise

0.06

Property,
Plant &
Equipment

B |itigation Investments
B Equity raise
B Operating activities

52.6

Cash
balance at
end of the

period

10



Current operating costs ($A)

Creation of a global platform and the growth this will provide LCM has resulted in a revision of

the operating cost base.

The underlying operating cost base for LCM is anticipated to be A$9.5-10 million for the year

FY2019 Estimate Operating Costs

(AS in millions) 0.7
e 03
° ]
0.9
02 [N
2.0 —
4.9
| J
|
Under|y]ng $3 2m Investment A$3.]m‘I
operating costs ’
Exceptionalitems [ $1.7m
H1 2019 UK office SG office Investment - Fixed AU wages, General recurring Special project &
Business Directors fees &  eg, telephone, advisor fees
Development rent listing fees, travel

Lc h' 'Investment for growth relates to Global expansion and head count across the business

EXPERIENCE COUNTS

10.9

Total
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Dividends

Inaugural interim dividend declared in line with LCM’s progressive but measured dividend policy,
which looks to adopt the appropriate balance between capital investment and dividend payment

[ | Responsible approach to balance sheet capital management

[ Progressive, but measured dividend

[ Interim fully franked dividend of 0.506 cents (Australian) per share is declared in AUD
[ Shareholders on the Australian share register will receive AUD

[ Shareholders on the Guernsey share register and Depository Interest holders may elect to receive
either AUD or GBP

Dividend Timetable
Ex-Dividend Date 23 May 2019
Record Date 24 May 2019

Payment Date 21 June 2019

Note: The assessability of any franking credits, and the entitlement to claim a tax offset, will be dependent on each shareholder’'s own
particular circumstances however the payments of dividends by the Group should not be subject to Australian withholding tax for foreign

EXPERIENCE counTs  investors on the basis that it is a fully franked dividend 12
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Strong & Diversified Project Portfolio

Porifolio by Type / Industry sector (number of
projects)

= Class Actions - 38%'
= Commercial - 33%
= International Arbitration - 4%

Insolvency - 21%

Corporate Portfolio - 4%

Portfolio by Type / Industry sector (estimated A$
capital commitment)?

= Class Actions - $50m

a = Commercial - $17m

= [nternational Arbitration - $8m

Insolvency - $5m

Corporate Portfolio - $11Tm

LCM

'%'’s reflect type of projects as a percentage of total no. of projects
EXPERIENCE COUNTS vP pro) P & proJ

2Capital commitment denotes the total estimated budget of the portfolio of projects
Note: Current project portfolio as at 26 February 2019 (including conditional projects)

Portfolio diversification achieved
through:

- Industry sector

- Capital commitment
- Geographic location
- Jurisdiction

Portfolio of 24 litigation related projects
- 17 unconditionally funded
- 7 conditionally signed

Opening of new offices in London and
Singapore provides further geographic
and jurisdictional diversification to LCM’s
portfolio and pipeline

14



Investment Portfolio Opportunities

Pipeline by Type / Industry Sector (number of
projects)

1
Pipeline by Type / Industry Sector (estimated AS
capital commitment)

» Class Actions - 8%

= Commercial - 41%

= International Arbitration - 27%
Insolvency - 9%

Corporate Portfolio - 13%

Law firm funding - 2%

1% 4%

= Class Actions - $14m

= Commercial - $124m

= [nternational Arbitration - $104m
Insolvency - $10m
Corporate Portfolio - $153m

Law Firm Funding - $4m

Very large and diverse pre-qualified pipeline of
investment opportunities

Corporate portfolio funding seen as a significant global
opportunity for LCM

- Extensive experience of Nick Rowles-Davies and
EMEA team

- 8 corporate portfolio fransactions currently in
pre-qualified pipeline

Significant expertise in the funding insolvency related
litigation and disputation
- Current economic forecasts suggest an
increase in insolvency events

- LCM has longstanding and deep referral
arrangements in the insolvency industry which it
expects to capitalise on in coming periods

Provision of litigation funding and finance products in
the international arbitration is growing in popularity
- New offices service the EMEA and in Asia
Pacific regions will be targeting opportunities in
this space
- Expectation that LCM will see significant growth
in the number of applications

Post AIM listing, LCM received its first application for law
firm funding

- An area of expertise for LCM's London office

Lc h‘ Note: This pipeline represents a set of qualified opportunities at various stages of due diligence as at 26 February 2019 & includes the pipeline of the UK team.

EXPERIENCE COUNTS This value also represents the estimated budget on these Litigation Projects.



LCM'’s Disciplined Project Selection - Key Funding Criteria

Strict project selection process has underpinned a strong average ROIC of 117% over the past 7.5 years.

Clear Legal Principles

Written Evidence

Recoverability

Proportionality

Experienced Legal Team

LCM
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The claim must be based on clear legal principles and not any novel points of law.

The claim should be supported by clear evidence, the majority of which is
documentary in nature rather than oral.

There must be a clear line to recovery for the claim in that it must be demonstrated

that the defendant has the capacity to meet a judgment of the size which will be
brought.

There must be proportionality between the size of the claim and the funding
commitment. Many applications for funding are able to be quickly rejected simply
on the basis that it would not be commercial to fund them.

There must be a highly competent and experienced legal team in place with the
relevant expertise to pursue the claim.

16



Returns on concluded litigafion investments by individual case

No. Type FY . MOICl(x) ROICz(x) Time tfo resolve
completion (months) .
ROIC vs. Invested Capital
1 Commercial 12 2.4 1.4 13.0
2 Commerecial 12 10.8 9.8 1.0 14x
3 Commercial 12 24 14 7.0 56.1x @ 39.4x @ 25.3
4 Commercial 12 3.6 2.6 7.0
5 Commercial 13 0.3 (0.7) 73.0
6 Commercial 13 3.1 2.1 16.0
7 Insolvency 13 n/a3 n/a3 6.0 12x
8 Commercial 13 0.3 (0.7) 79.0
9 Insolvency 14 11.3 10.3 32.0
10 Commercial 14 2.3 1.3 12.0
11 Commercial 14 34 2.4 6.0 10x
12 Commercial 14 2.6 1.6 14.0
13 Commercial 14 0.1 (0.9) 33.0
14 Commercial 15 26.3 253 68.0
15 Insolvency 15 40.4 39.4 21.0
16 Insolvency 15 n/a3 n/a3 6.0 8x
17 Commercial 15 251 Lol 29.0
18 Commercial 15 3.0 2.0 28.0
19 Commercial 15 11 0.1 15.0
20 Commercial 15 1.2 0.2 16.0
21 Commercial 15 0.0 (1.0) 23.0 ©) 6x
22 Commercial 16 6.5 5.5 19.0 O
23 Commercial 16 RO 0.9 50.0 o
24 Commercial 16 1.6 0.6 57.0
25 Commercial 17 3.2 2.2 10.0 Ax
26 Insolvency 17 5.1 4.1 25.3
27 Commercial 18 3.4 2.4 38.0 50% of ROIC clustered between 0.6x and 2.6x*
28 Commercial 18 1.8 0.8 33.5
29 Commercial 18 14.4 134 4.9
30 Commercial 18 2.1 1.1 53.9 2X
31 Commercial 18 2.4 1.4 45.3
32 Insolvency 18 1.5 0.5 30.8
33 Commercial 19 1.0 0.0 457 e e g @ .
34 Commercial 19 1.9 0.9 27.4 Ox
International
35 Arbitration 19 57.1 56.1 21 Om 1g 2m 3m 4m sm
Cumulative MOIC (x) 2.17
Cumulative ROIC (x) 117 (2x) .
Average time to resolve (months) 27 Invested Capital (A$m)

I ‘ b‘ Multiple on invested capital for FY12 - HY19 “4Based on ROIC data quartiles, with a median of 1.4x 17

EXPERIENCE COUNTS 2Return on invested capital for FY12-HY19
3Cannot be defined (no cash actually deployed)



Revenue & Accounting Model

[ ] Income generated from the financing and management of successful Litigation Projects

[ Income model is reflected in each financing agreement it enters into with its clients. A typical litigation
financing arrangement provides for the following:
- LCM meets all or part of the costs of the litigation or arbitral dispute, which can include solicitors’ fees,
barristers’ fees, charges of liquidators, charges of independent experts and Court fees; and/or
- LCM may also provide an indemnity, in certain jurisdictions, o the funded party covering adverse cost
risk, in the event that their litigation is unsuccessful

m Inreturn, LCM receives either a percentage or a multiple of capital deployed of the recovered amounts plus
repayment of all invested capital:
- The percentage received will typically vary between 15% and 40% depending on the level of financing
provided

[ Key drivers include the size, the number and the profitability of each of the Litigation Projects financed by LCM

m  The way LCM accounts for its litigation contracts is as follows:

- Historically, LCM accounted for its litigation projects under AASB 138 Intangible Assets

- LCM has adopted AASB 15 Revenue from Conftracts with Customers with effect from 1 July 2018

- AASB 15 has been applied retrospectively in the financial statements and there has been no material
change to net profitability or investment performance

- Litigation contracts are recognised at historical cost and fair value accounting is not adopted

- Carrying value includes the capitalisation of external costs of funding the litigation (including solicitors'
fees, barristers fees, experts' fees and internal direct wages). No other overheads are capitalised

- Litigation contract assets are derecognised when a successful judgement or settlement has been
determined, at which point the revenue is recognised, and litigation costs derecognised, in the
Statement of Profit & Loss and Other Comprehensive Income

- Statement of Cash Flows reflects the cash outflows relating to the litigation contracts under investing

LCM

EXPERIENCE COUNTS



The growth opportunity




Strategic Growth Focus

BALANCED
PORTFOLIO

FUNDING FOR
NEW CLAIM
TYPES

INTERNATIONAL
EXPANSION

CAPITAL,
FUNDING &
CORPORATE

LCM will target Litigation Projects which meet its Funding Criteria and deliver a balanced portfolio in terms of
size, funding structure, area of law and geographical region.

Immense global opportunity utilising the extensive experience of Nick Rowles-Davies

CORPORATE + LCM entered into our first corporate portfolio funding transaction in October 2018
PORTFOLIO +  Currently negotiating and/or undertaking due diligence in respect of eight significant

corporate portfolio fransactions

LCM is actively extending its marketing and business development into the insolvency
sectors both in the Northern and Southern Hemisphere

INSOLVENCY A . . e D
Very significant experience in insolvency litigation and expects significant growth
opportunities on counter-cyclical cycle
+ The provision of litigation funding and finance products into the international arbitration
INTERNATIONAL space is growing in popularity

ARBITRATION + LCM has strategically addressed those markets both in EMEA and Asia Pacific

Significant growth anticipated from moving into this area in the future

Launch of experienced EMEA team to address the UK and other markets which meet our criteria.
Onboarding of Nick Rowles-Davies, leads the EMEA offering, from LCM's London office

LCM opened an office in Singapore in November 2018, which will be a base for funding of Projects in both
Singapore and Hong Kong.

The operation of a global litigation finance business is a capital intensive operation.

LCM confinually reviews its capital sources and allocation info investments.

Currently in the process of raising a third party fund which will be managed by LCM. Completion is
anficipated during 2019.

AIM listing provides access to capital to match LCM's current and future pipeline.

Appointment of experienced independent board director, Mr Jonathan Moulds, to provide international
institutional experience to compliment existing board.

LCM is a business that is imminently scalable. A substantial number of additional projects can be
Lc b‘ taken on by the team, without a material increase to the current cost base.

EXPERIENCE COUNTS
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Conclusion

mh
Stock Exchange

'LCM

EXPERIENCE COUNTS




Looking forward

Continuing past success, while evolving the business for the future

LCM is now a truly global litigation finance provider
- Offices in Australia
- New offices in London and Singapore

Significant growth opportunities from current portfolio and pipeline
- 8 corporate portfolio transactions in current pipeline
- Opportunities in insolvency space
- Targeting international arbitration in EMEA and Asia Pacific markets

Currently in the process of raising a third party managed fund, anticipated to complete during
calendar year 2019

- LCM will anticipate receiving management fees and the potential to earn performance fees
- Additional capital to prosecute new financing opportunities

LCM will maintain the appropriate balance between capital investment and a progressive, but
measured, dividend policy

- Inaugural (interim) dividend declared in H1 FY19

Additional areas of longer term growth include new markets (e.g. North America), countercyclical
financing lines (e.g. insolvency) and new financing products (e.g. law firm portfolios)

LCM

EXPERIENCE COUNTS
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LCM Timeline

1998 2014 2016

Phase 1 - Inception of LCM

Built process and market
presence to originate,
evaluate and manage risk

2003

Patrick Moloney appointed as NED
2009

Established first dedicated fund
2011

Established second dedicated fund
2013

Enters into external financing
arrangement with international
litigation financier

Patrick Moloney appointed as CEO
First return on satellite fund

LCM
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Phase 2 - Capital raising

Strengthening market
presence, building out
sophisticated governance
frameworks and operating
methodology culminated in
listing on the ASX

2014

Equity raise of $1.4m to
invest in systems and people
Equity raise of $3.9m for
continued investment in
Litigation Projects, people
and systems

2015

Equity raise of $5m for direct
investment in Litigation
Projects and position LCM for
IPO

)4

Phase 3 - Looking forward

Leveraging our strong
market position and
experience, and
accelerating growth

2016

ASX IPO raised $15m

Second return on satellite fund
delivering an IRR to Unitholders
of 42.1%

2018

LCM posted record results

ASX Placement raised AS10m
AIM IPO raised c. AS35m

Nick Rowles-Davies joins
bringing an experienced UK-
based EMEA team and
pipeline

24



UK Strategy & Rationale for AIM Admission

UK Strategy

Rational for AIM
Admission

LCM
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The UK market:
- is much bigger than any single market in Australia or Asia
- brings with it more disputation in a larger economy
- is a well established centre for international arbitration
Provides a base for a broader reach intfo the EMEA region

Brings discrete expertise in the origination of Corporate litigation matters where LCM can create
new market share

Deep knowledge of single case funding and the opportunity to position for less contested
projects (in the form of Corporate Portfolios) with an experienced local origination team on the
ground including existing referral base

Existing risk function embedded into the UK feam and will infegrate info LCM'’s existing risk
framework

Access to capital in a larger, deeper and more mature market
Alignment of LCM, as a growing company, onto a growth platform
Option for income to shareholders as the business grows

Position LCM for visibility, access to incremental research, as the uptake of litigation funding
increases

Provide a common platform for valuation to other listed peers

Platform for access to other capital tools

25



Financial Benefit of Corporate Litigation Finance

Corporate litigation financing provides a substantial benefit to corporates by transferring the risk and P&L
impact of litigation to the financier.

Without Litigation External Financing

Finance, client pays:

Actual Cost
to Litigate

External capital replaces $10 million
P&L expense

$10 million (as an example)

W W

a Y a N
At a 10x P/E rafio the impact of self-
paying $10 million is $100 million
reduction of the market value

Using external capital the business does
not suffer any decline in market value

Market Value g
Impacts f

-
The business captures increased market
value and if the same $10 million is
generating a 10% ROl then a further $10
million in market value is realised

Spending $10 million cash on litigation
reduces cash available for other
business investment(s)

\ \
-
. . Eliminating negative market value
Net ’mpaCf fo Tkl]: %LfSflggzsoacgsc?;rrr]:rﬁvgoglr’:cbeofs(i)s F’r)c?y impacts is incredibly valuable fo the
fhe Busin ess 9 ursue litigation business as is potential increased
P 9 revenue and risk fransfer
G J G J

LCM

EXPERIENCE COUNTS



Glossary

Cash conversion rate

Completed

International Financial Reporting Standards
(IFRS)

Internal Rate of Return (IRR)

Invested Capital

Litigation Project

Pipeline Projects

Pre-qualified

Multiple on invested capital (MOIC)
Recovery

Return on Invested Capital (ROIC)

Settlement

Working Capital Ratio

LM

EXPERIENCE COUNTS

means the net cash flows of the Group divided by the Net Profit After Tax for the year.

means, in respect of a Case or Litigation Project, that it has been seftled, for which there has been a
judgment or from which LCM has elected to withdraw from funding (other than at a time prior to
funding (other than at a time prior to funding becoming unconditional) or for which proceedings have
been discontinued. Completion has corresponding meaning.

means a set of accounting standards developed by the organisation called the International
Accounting Standards Board.

means the internal rate of return for LCM’s portfolio of Litigation Projects that are managed to
Completion.

means capital actually deployed on a cash basis by LCM in respect of costs and expenses relating to a
Litigation Project, including Court filing fees, solicitors’, barristers’, liquidators’ and experts’ fees, fravel
and accommodation costs and, where applicable, the costs of any security provided, but does not
include LCM's internal overhead costs.

means either a Case or multiple Cases which comprise a common cause of action.

means a potential proceeding or set of proceedings for which LCM is currently undertaking due
diligence and/or undertaking negotiations with the intention that they may become a Litigation
Project.

means an application which has passed through LCM'’s first stage of due diligence.

means the proceeds from a settlement or judgment that LCM receives in respect of a LCM managed
Litigation Project, divided by the Invested Capital on a LCM managed Litigation Project.

means the aggregate gross proceeds received as a result of an award arising from or the settlement of
a Litigation Project, from which LCM receives a percentage share of that aggregate amount.

means the proceeds from a settlement or judgment that LCM receives in respect of a LCM managed
Litigation Project, net of capital deployed, divided by the Invested Capital on a LCM managed
Litigation Project.

inlaw, a settlement is a resolution between disputing parties about a legal case, reached either before
or after court action begins.

means the total current assets divided by the total current liabilities of the Group.

27



Important Information

NOT FOR RELEASE, PUBLICATION OR DISTRIBUTION, DIRECTLY OR INDIRECTLY, IN WHOLE OR
IN PART, IN, INTO OR WITHIN THE UNITED STATES, CANADA, JAPAN OR SOUTH AFRICA OR
ANY OTHER JURISDICTION WHERE IT IS UNLAWFUL TO DISTRIBUTE THIS ANNOUNCEMENT OR
TO US PERSONS.

United States, Canada, Japan, South Africa and other restricted jurisdictions

This presentation (and the information contained herein) is not for release, publication or
distribution, directly or indirectly, in whole or in part, in, into or within the United States of
America, its territories and possessions, any State of the United States or the District of
Columbia (collectively, the United States). This presentation is for informational purposes
only and is not an offer of securities for sale or solicitation of an offer to purchase securities
in the United States. Securities may not be offered or sold in the United States absent
registration under the US Securities Act of 1933, as amended (the US Securities Act), or an
exemption therefrom. The securities referred to herein have not been and will not be
registered under the US Securities Act or under the securities laws of any state or other
jurisdiction of the United States, and may not be offered or sold, resold, transferred or
delivered in the United States or to, or for the account or benefit of, US persons (as defined
in Regulation S under the US Securities Act) except pursuant to an exemption from, or in a
transaction not subject to, the registration requirements of the US Securities Act and in
accordance with any applicable securities laws of any state or other jurisdiction of the
United States. There will be no public offer of the securities referred to herein in the United
States.

Restricted jurisdictions

This presentation (and the information contained herein) is not for release, publication or
distribution, directly or indirectly, in whole or in part, in, into or within Canada, Japan or
South Africa or any other jurisdiction where to do so might constitute a violation of the
relevant laws or regulations of such jurisdiction.

United Kingdom

This presentation is not an invitation nor is it intended to be an inducement to engage in
investment activity for the purpose of section 21 of the Financial Services and Markets Act
2000, as amended (the FSMA). To the extent that this presentation does constitute an
inducement to engage in any investment activity included within this presentation, it is
directed at and is only being distributed (A) in the United Kingdom, to persons who (i)
have professional experience in matters relating to investments who fall within the
definition of "investment professionals" in Article 19(5) of the Financial Services and
Markets Act 2000 (Financial Promotion) Order 2005, as amended (the Order) or are high
net worth companies, unincorporated associations or partnerships or trustees of high
value trusts as described in Article 49(2) of the Order; and (ii) are "qualified investors" as
defined in section 86 of FSMA; and (B) to other persons to whom it may otherwise be
lawful to communicate it (each a Relevant Person). No other person should act or rely on
this presentation and persons distributing this presentation must satisfy themselves that it is
lawful to do so. By accepting this presentation you represent and agree that you are such
a Relevant Person.
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Avustralia

This presentation may only be distributed in Australia to select investors (Exempt Investors)
who are able to demonstrate that they (i) fall within one or more of the categories of
investors under subsections 708(8) and (11) of the Corporations Act 2001 (Cth)
(Corporations Act) (being sophisticated and professional investors) to whom an offer of
shares or other securities may be made without disclosure under Chapter 6D of the
Corporations Act and (ii) are "wholesale clients" for the purposes of section 761G of the
Corporations Act, such that disclosure to them is not required under Chapter 6D or Part 7.9
of the Corporations Act.

Hong Kong

WARNING: This presentation has not been, and will not be, registered as a prospectus
under the Companies (Winding Up and Miscellaneous Provisions) Ordinance (Cap. 32) of
Hong Kong, nor has it been authorised by the Securities and Futures Commission in Hong
Kong pursuant to the Securities and Futures Ordinance (Cap. 571) of the Laws of Hong
Kong (the SFO). No action has been taken in Hong Kong to authorise or register this
presentation or to permit the distribution of this presentation or any documents issued in
connection with it. Accordingly, the new shares have not been and will not be offered or
sold in Hong Kong other than to "professional investors” (as defined in the SFO and any
rules made under that ordinance).

No advertisement, invitation or document relating to the new ordinary shares has been or
will be issued, or has been or will be in the possession of any person for the purpose of
issue, in Hong Kong or elsewhere that is directed at, or the contents of which are likely to
be accessed or read by, the public of Hong Kong (except if permitted to do so under the
securities laws of Hong Kong) other than with respect to new shares that are or are
intended to be disposed of only to persons outside Hong Kong or only to professional
investors. No person allotted new shares may sell, or offer to sell, such securities in
circumstances that amount to an offer to the public in Hong Kong within six months
following the date of issue of such securities.

The contents of this presentation have not been reviewed by any Hong Kong regulatory
authority. You are advised to exercise caution in relation to the offer. If you are in doubt
about any contents of this presentation, you should obtain independent professional
advice.

Ireland

The information in this presentation does not constitute a prospectus under any Irish laws
or regulations and this presentation has not been filed with or approved by any Irish
regulatory authority as the information has not been prepared in the context of a public
offering of securities in Ireland within the meaning of the Irish Prospectus (Directive
2003/71/EC) Regulations 2005, as amended (the Prospectus Regulations). The new shares
have not been offered or sold, and will not be offered, sold or delivered directly or
indirectly in Ireland by way of a public offering, except to "qualified investors" as defined
in Regulation 2(l) of the Prospectus Regulations.
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Important Information

New Zealand

This presentation has not been registered, filed with or approved by any New Zealand
regulatory authority under the Financial Markets Conduct Act 2013 (the FMC Act). The
new shares are not being offered or sold in New Zealand (or allotted with a view to being
offered for sale in New Zealand) other than to a person who:

« is an investment business within the meaning of clause 37 of Schedule 1 of the FMC Act;
* meets the investment activity criteria specified in clause 38 of Schedule 1 of the FMC
Act;

« is large within the meaning of clause 39 of Schedule 1 of the FMC Act;

* is a government agency within the meaning of clause 40 of Schedule 1 of the FMC Act;
or

« is an eligible investor within the meaning of clause 41 of Schedule 1 of the FMC Act.
Singapore

This presentation and any other materials relating to ordinary shares of LIT have not been,
and will not be, lodged or registered as a prospectus in Singapore with the Monetary
Avuthority of Singapore. Accordingly, this presentation and any other document or
materials in connection with the offer or sale, or invitation for subscription or purchase, of
new shares, may not be issued, circulated or distributed, nor may the new shares be
offered or sold, or be made the subject of an invitation for subscription or purchase,
whether directly or indirectly, to persons in Singapore except pursuant to and in
accordance with exemptions in Subdivision (4) Division 1, Part Xlll of the Securities and
Futures Act, Chapter 289 of Singapore (the SFA), or as otherwise pursuant to, and in
accordance with the conditions of any other applicable provisions of the SFA.

This presentation has been made available to you on the basis that you are (i) an existing
holder of ordinary shares, (ii) an "institutional investor” (as defined in the SFA) or (iii) an
"accredited investor" (as defined in the SFA). In the event that you are not an investor
falling within any of the categories set out above, please do not review this presentation.
You may not forward or circulate this presentation to any other person in Singapore.

Any offer is not made to you with a view to the new shares being subsequently offered for
sale to any other party. There are on-sale restrictions in Singapore that may be applicable
to investors who acquire new shares. As such, investors are advised to acquaint
themselves with the SFA provisions relating to resale restrictions in Singapore and comply
accordingly.

Other restrictions

This presentation does not constitute, or form part of, any offer or any solicitation of an
offer to subscribe for any shares or other securities, nor shall it (or any part of it) or the fact
of its dissemination form the basis of, or be relied on in connection with, any contract with
respect thereto.

Notice to Distributors

Solely for the purposes of the product governance requirements contained within: (a) EU
Directive 2014/65/EU on markets in financial instruments, as amended (MiFID II); (b)
Articles 9 and 10 of Commission Delegated Directive (EU) 2017/593 supplementing MiFID
II; and (c) local implementing measures (together, the MIFID Il Product Governance
Requirements), and disclaiming all and any liability, whether arising in tort, contract or
otherwise, which any “manufacturer” (for the purposes of the Product Governance
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Requirements) may otherwise have with respect thereto, the ordinary shares have been
subject to a product approval process, which has determined that the ordinary shares
are: (i) compatible with an end target market of retail investors and investors who meet
the criteria of professional clients and eligible counterparties, each as defined in MiFID II;
and (ii) eligible for distribution through all distribution channels as are permitted by MiFID II
(the Target Market Assessment).

Notwithstanding the Target Market Assessment, distributors should note that: the price of
the ordinary shares may decline and investors could lose all or part of their investment;
the ordinary shares offer no guaranteed income and no capital protection; and an
investment in the ordinary shares is compatible only with investors who do not need a
guaranteed income or capital protection, who (either alone or in conjunction with an
appropriate financial or other adviser) are capable of evaluating the merits and risks of
such an investment and who have sufficient resources to be able to bear any losses that
may result therefrom. The Target Market Assessment is without prejudice to the
requirements of any contractual, legal or regulatory selling restrictions in relation to any
placing of ordinary shares. Furthermore, it is noted that, notwithstanding the Target Market
Assessment, the broker to LIT will only procure investors who meet the criteria of
professional clients and eligible counterparties.

For the avoidance of doubt, the Target Market Assessment does not constitute: (a) an
assessment of suitability or appropriateness for the purposes of MIFID II; or (b) a
recommendation to any investor or group of investors to invest in, or purchase, or take
any other action whatsoever with respect to the ordinary shares. Each distributor is
responsible for undertaking its own target market assessment in respect of the ordinary
shares and determining appropriate distribution channels.
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